Beef  Trust  has  Enslaved  the  States. 


Give  "the  Big  Six"  Free  Natural  Products  from  Canada^ 
and  You  Place  an  Economic  Curse  on  This  Land. 

Reprint  from  '*  The  Netvs,"  Toronto. 

Third  Fisherman — "Master,  I  marvel  how  the  fishes  live  in  the 
sea." 

First  Fisherman — "Why,  as  men  do  a-land;  the  great  ones  eat  up 
the  little  ones." 

"  Such  whales  have  I  heard  on  o*'  the  land,  who  never  leave  gaping 
till  they've  swallowed  the  whole  parish,  church,  steeple,  bells  and  all." 

Like  Shakespeare's  whale,  the  monstrous  Beef  Trust  of  the  United 
States  will  "never  leave  gaping"  till  it  has  "swallowed  the  whole 
parish,"  provided,  of  course,  that  Providence  doesn't  send  a  Jonah. 

The  Reciprocity  Agreement,  ex-speaker  "Joe"  Cannon  of  the  United 
States  Congress,  says,  is  "a  machination"  of  the  trusts."  And  when  it 
is  considered  that  this  trade  pact  proposes  to  feed  such  huge  octopuses 
as  "  the  Big  Six  "  meat  packing  companies  in  Chicago,  with  "free" 
natural  products  from  Canada,  one  is  inclined  to  believe  "Joe"  Cannon 
is  right.  Having  almost  swallowed  the  American  parish,  this  whale 
now  gapes  foir  the  unexploited,  fair  districts  of  Canada.  Shall  Cana- 
dians be  considered  as  "little  ones"  and  be  eaten  up  or  shall  they  throw 
the  Reciprocity  Jonah  overboard  and  continue  their  national  voyage  to 
greatness  on  an  untroubled  sea? 

Shun  the  Trust. 

The  examples  to  hand  Oif  the  way  in  which  the  Beef  Trust  has 
operated  and  is  operating  now  in  the  United  States  should,  alone,  turn 
every  citizen  of  Canada,  and  especially  the  Western  farmer,  against  a 
tariff  rearrangement  which  would  tend  to  bring  the  country  under  the 
direct  touch  of  this  gigantic  corporation. 

The  United  States  Beef  Trust  is  made  up  of  the  foillowing  firms: 
Armour  &  Co.,  Swift  &  Co.,  Morris  &  Co.,  including  the  Fairbanks  Can- 
ning Company,  the  National  Packing  Company,  under  the  joint  man- 
agement of  Armours,  Swifts  and  Morris';  Swarzchild  &  Sulzberger  and 
Cudahy  &  Co.  The  main  interest,  "the  Bix  Six"  as  they  are  called, 
control  72  subsidiary  packing  companies,  and  these  72  tentacles  stretch 
over  the  length  and  breadth  of  the  United  States,  feeding  themselves 
on  the  fat  of  the  land  and  crushing  out  life  wherever  it  is  convenient. 

What  the  Law  Said  of  "  the  Big  Six." 

In  1903  Judge  Grosscup  at  Chicago  granted  an  injunction  against 
the  Beef  Trust,  holding  that  it  was  an  illegal  combination  in  the  re- 
straint of  trade.  As  usual,  the  ease  was  appealed,  and  in  the  Supreme 
Court  in  1905,  Attorney-General  Moody  sustained  the  decision  of  Judge 
Grosscup,  showing  that  (1)  members  of  the  Trust  had  agreed  not  to 
bid  against  one  another  in  the  live  stock  markets  of  the  various  States, 
(2)  temporary  increases  in  prices  were  caused  to  induce  shipping  of 
cattle  to  the  Stock  Yards,  (3)  prices  for  meat  were  set,  through  which 
shipments  were  controlled,  (4)  uniform  rates  of  credit  were  adopted,  and 
bJack  lists  were  maintained,  (5)  common  and  unfair  cartage  charges 
yere  made,  and  less  than  legal  shipping  rates  were  obtained  from  rail- 
roads, thereby  restraining  competition. 

The  Trust  Has  Enormous  Control  in  the  West. 

After  Attorney-General  Moody's  disposal  of  the  case,  a  special 
commission  was  appointed  at  Washington  to  investigate  the  findings 
of  the  Supreme  Court  against  the  Beef  Trust.  The  Bureau  of  Corpora- 
tions, as  the  Commission  was  called,  finally  made  a  report  to  Congress, 
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aud,  althoiugh  the  head  commissioner,  Mr.  Garfield,  was  afterwards 
severely  criticized  for  the  shallowness  of  his  report,  it  was  shown 
amongst  other  things  that  the  Beef  Trust  had  enormous  control  of  both 
the  productive  and  distributive  agencies  in  the  Western  and  Eastern 
cities.  Evidence  proved  that  98  per  cent,  of  all  the  cattle  killed  in 
leading  Western  centres  were  slaughtered  by  the  Trust,  which  it  was 
also  shown  controlled  75  per  cent,  of  the.  meat  in  New  YoTk,  85  per  cent, 
in  Boston,  95  per  cent,  in  Providence,  and  in  a  number  of  other 
important  cities  from  50  to  90  per  cent. 

The  Eastern  Fanner  Crushed  to  Death. 

In  view  of  such  indisputable  evidence,  it  is  not  difficult  to  under- 
stand the  depleted  condition  of  the  rural  districts  of  the  Eastern  States. 
Note  that  95  per  cent,  oif  the  raw  supply  in  the  West  is  killed  by  the 
Trust,  which  alsoi  controls  from  50  to  95  per  cent,  of  the  meat  trade 
in  the  large  Eastern  cities.  The  Beef  Trust  has,  thus,  robbed  the 
Eastern  farmer  of  his  rightful  heritage,  the  home  market  in  the  ad- 
jacent large  industrial  centres.  The  W^est  and  the  East  have  been 
bound  together  in  the  tight  grasp  of  two  tentacles,  which  have  been 
shot  out  greedily  from  the  huge  central  body  at  Chicago.  If  but  another 
tentacle  could  be  extended  Northward  and  coiled  round  the  producing 
regions  of  Canada  what  rich  blood  could  be  sucked  into  the  heart  of 
this  massive  creature,  giving  it  irenewed  power  to  shoot  out  more  ten- 
tacles, so  that  the  whole  of  America  might  be  finally  swallowed,  "church, 
steeple,  bells  and  all." 

It  Knows  No  Law. 

But  it  may  be  asked,  how  does  the  Beef  Trust  operate  so  as  to 
gain  such  unlimited  power,  and  how  could  it  face  our  anti-combines  law? 
In  brief,  such  corpo.ratiO'ns  as  the  Beef  Trust  know  no  law.  The  history 
of  the  United  States  law  courts  shows  repeated  injunctions  against  the 
Beef  Trust.  In  the  lower  courts  the  case  is  fought,  and,  if  defeated, 
the  Trust  appeals  to  the  Supreme  Court,  as  instanced  above  when  AttoT- 
ney-General  Moody  after  twO'  years  sustained  Judge  Grosscup.  Years 
elapse  before  restitution  is  made  in  the  courts,  and  all  the  while  the 
Trust  can  sing  merrily  "Daws  may  come  and  laws  may  go,  but  I  go  on 
forever."  Even  Supreme  Court  decisions  have  very  little  effect  in  con- 
trcilling  the  power  of  the  Trust.  Adverse  findings  were  given  against 
the  Beef  Trust  in  1905  by  AttoTney-General  Moody,  and  yet,  in  1910, 
just  last  year,  Judge  Landis  at  Chicago  instructed  the  Grand  Jury  to 
prepare  the  recommendations  in  its  presentment  against  the  "Big  Six" 
neat  packers  who  were  arrested  for  the  violation  of  the  Sherman  Anti- 
Trust  Law,  on  the  following  findings,  that  members  of  the  Beef  Trust 
had  (1)  refrained  from  bidding  against  each  other  for  live  sto-ck,  (2) 
agreed  on  so-called  "request  cost"  of  meats  sent  to  branch  houses, 
where  "request  prices"  were  also  agreed  upon,  (3)  secured  information 
each  week  through  the  National  Packing  Company,  a  joint  interest  of 
the  Swift,  Armo'ur  and  Morris  Companies,  from  various  branches,  where- 
by the  prices  for  the  following  week  might  be  determined. 

No  Remedy  of  Existing  Evils. 

Nothing  has  been  done  as  yet  to  remedy  these  evils,  and  it  is  well 
known  that  the  Sherman  Anti-Trust  law  is  just  as  strong  and  as  clearly 
defined  as  any  Canadian  Anti-Combine  law.  Has  anyone  heard  of  the 
Standard  Oil  Company  paying  its  fine  of  twenty-nine  millions  levied  by 
the  courts  of  the  United  States  for  the  violation  of  the  Sherman  Anti- 
Trust  law? 

The  Awakening  of  the  United  States. 

The  crux  of  the  matter  is  that  for  years  the  Beef  Trust  was  allowed 
to  grow  and  was  considered  a  wonderful  boon,  until  one  day  a  young 
man  wrote  a  book  called  "The  Jungle,"  which,  on  the  strength  of  per- 
soinal  investigation,  Tevealed  phases  of  "the  trade"  that  no  one  ever 
dreamed  of.  The  public  woke  up,  read  "The  Jungle"  and  were  horri- 
fied. Government  investigations  ensued,  opinion  turned  against  the 
Trusts,  people  refused  canned  meats,  prices  for  all  kinds  of  meat  foods 
went  up  and  up  and  up;   there  came  the  pressure  of  the  high  cost  of 


living,  and  the  United  States  realized  that  the  baby  corporation,  which 
it  had  nursed  years  befoire  and  which  had  given  such  signs  of  being  an 
economic  blessing  to  all  classes,  producer  and  consumer  alike,  had  de- 
veloped into  a  giant  whose  strength  made  it  an  economic  curse  on  the 
land. 

How  the  States  Were  Impoverished. 

The  Beef  Trust,  which  had  provided  such  a  stable  market  at  first, 
by  its  steady  consumptio^n  of  live  stock,  later  only  bought  in  quantities 
fi-om  time  to  time.  The  live  stock  farms  of  the  States  became  depleted, 
until,  in  1909,  there  were  on,ly  in  the  United  States  49,379,000  beef 
cattle;  in  1910  theTe  were  only  47,279,000  beef  cattle.  In  this  one  year 
there  wa-s  a  decrease  of  2,100,000  head.  Why  was  it?  Because  for 
three  years  previous  to  1905  prices  to  the  producer  were  so  low  that 
the  value  of  beef  cattle  declined  $163,000,000;  beef  raising  was  unpro- 
f  table  and  farmers  sold  even  their  calves,  as  veal,  rather  than  undergo 
the  expense  of  feeding  them.  Fewer  beef  cattle  are  raised  every  year, 
yet  the  Beef  Trust  is  said  to  have  14,000,000  whole  beef  carcases  in 
cold  storage  all  the  time.  While  prices  may  be  high  to  the  consumer 
it  does  not  follow  where  the  intermediaTy  is  a  trust,  that  prices  are 
high  to  the  producer. 

The  Beef  Trust  Wauts  Canada. 

At  the  present  time  the  Beef  Trust  is  looking  for  ladditional  sup- 
plies from  Canada.  With  the  duties  down,  our  livestock,  especially  that 
from  the  West,  would  be  taken  foT  consumption  at  Chicago.  The  bond- 
ing privileges  now  allow  buyers  from  Armours,  Swifts,  Morris'  and  the 
others  to  come  over  and  buy  cattle  off  the  Canadian  markets  foT  their 
expoTt  trade  to  Britain.  At  the  Union  Stock  Yards  in  Toronto,  the 
largest  purchases  are  made  by  these  American  buyers,  who  absorb  as 
nmch  Canadian  stock  as  possible,  in  order  to  leave  a  greater  number 
of  cattle  in  the  States  for  the  domestic  uses  of  the  Beef  Trust.  Canada 
at  present  is  being  used  to  hold  a  large  proportion  of  the  Beef  Trust's 
export  trade.  The  Chicago  magnates  regard  their  positioiu  in  the 
British  market  jealously,  and  in  the  face  of  the  Argentine  Republic's 
strong  competition  in  Britain,  the  American  interests  need  all  they  can 
get  from  Canada. 

It  is  evident,  then,  that  the  Beef  Trust  has  its  eye  on  this  country. 
Is  it  not  better  to  give  its  buyers  our  cattle  from  our  own  markets  foT 
export,  thus  controlling  our  own  position,  than  to  have  the  live  stock 
industry  undermined  and  enslaved  by  allowing  the  same  power  that  has 
smitten  the  United  States  to  have  free  sway  in  Canada? 

How  the  Whale  "  Swallows  the  Parish." 

An  instance  of  the  methods  of  the  Beef  Trust  might  well  be  quoted 
from  the  evidence  taken  in  the  case  of  the  cattlemen  of  the  Western 
States  against  the  railroads  in  1905  befoire  that  efficient  body,  the  Inter- 
slate  Commerce  CommissiOiU.  The  railroads  had  been  charging  smaller 
rates  for  the  carrying  of  dressed  beef  than  for  live  cattle  and  the 
Western  cattlemen  could  not  stand  the  discrimination.  It  was  shown 
that  Armour  &  Company,  the  most  powerful  members  of  the  Trust,  had 
been  getting  a  rate  oif  ISVa  cents  per  cwt.  on  dressed  beef,  while  on- 
live  stock  coming  into  their  Chicago  factories  they  were  influential  in 
exacting  231/2  cents  per  cwt.  The  Commission  said  to  the  railroads:  "You 
must  not  charge  less  for  dressed  beef  than  for  live  cattle."  The  case 
c  St  about  $35,000,  there  was  no  decision  for  months,  and  when  the 
above  verdict  did  come  it  was  taken  to  the  Supreme  Court,  where  it  was 
delayed  for  several  years.  All  the  time  Armour  &  Company  continued 
to  enjoy  the  discrimination  in  rates.  During  the  Supreme  Court  case, 
which  resulted  also  in  favor  of  the  cattlemen,  it  was  shown  why  the 
difference  of  5  cents  per  cwt.  in  the  rates  existed.  Beef,  the  high- 
priced  product,  was  shipped  West  of  Chicago  (and  note  that  9  5  per 
cent,  of  all  cattle  killed  in  the  West  is  slaughtered  by  the  Trust)  at 
IvSi/^  cents  per  cwt.,  while  cattle,  the  low-priced  and  much  heavier  pro- 
duct, was  shipped  in  the  same  district  at  23%  cents  per  cwt.  Conditions 
were  just  the  reverse,  east  of  Chicago,  where  there  were  fewer  cattle 
and  more  consumers.     The  result  was  that  the  poor,  scattered  cattle 


ranchers  in  the  West  had  no  chance  to  do  what  they  wanted.  The 
Chicago  market,  the  best  foa*  export  cattle,  was  closed  to  them  because 
they  could  not  afford  to  ship  cattle  at  2  3  %  cents,  when  the  Trust  would 
ship  products  of  the  same  cattle  at  ISy^  cents,  weighing  only  60  to  70 
per  cent,  of  the  live  animals.  Instead  of  shipping  to  Chicago  they  were 
fo^rced  to  ship  to  the  Missouri  River  packing  houses,  at  Kansas  City  and 
Omaha,  where  the  Beef  Trust  had  a  complete  monopoly,  where  it  could 
choiose  or  not  to  slaughter  the  cattle  and  charge  whatever  it  liked. 
A  Railroad  Man's  Evidence. 
In  that  case,  President  Ripley  of  the  Santa  Fe  Railroad  testified  that 
between  Kansas  City  and  Chicago,  rates  were  so  low  that  every  carload 
was  hauled  at  a  loss,  and  he  presented  the  following  statement  of  actual 
costs  of  carriage  and  the  revenue  secured: 

Dressed  Meats — Actual   cost    $82.19    per  car 

"     revenue  from  Beef  Trust 42.19 

Loss,  .$40.00 

Packing  House  Products — Actual  cost $85.03  per  car 

"     revenue    56.00 


Loss.  .$29.03 

Of  course  this  loss  realized  by  the  Railway  in  carrying  shipments 
for  the  Beef  Trust  was  made  up  in  the  charges  on  the  farmer  for  his 
products  and  on  the  general  body  of  consumers. 

President  Ripley  of  the  Santa  Fe  Railroad  in  this  same  case  ex- 
plained the  injustice  of  such  discrimination  in  the  following  statement: 
"The  packing  house  business  to-day  is  comcentrated  in  so  few  hands 
t))at  this  fact,  together  with  the  keen  competition  between  railroads 
I.ractically  makes  it  possible  for  them  to  dictate  rates  for  dressed  beef 
and  packing  house  products." 

Armour  &  Company's  Traffic. 

Such  a  statement  from  the  head  of  a  railroad  can  be  understood  in 
a  measure,  when  one  knows  that  the  Beef  Trust  each  day  ships  out  of 
Chicago  600  cars  of  packing  house  products.  With  a  traffic  such  as 
that, railroads  are  literally  forced  into  giving  f avoirs.  Armours  alone 
control  over  a  dozen  private  freight  car  lines;  they  own  over  14,000 
refrigerator  cars  representing  an  investment  of  $14,000,000  and  the 
owners  of  these  cars,  besides  enjoying  special  rates,  also  draw  a  rental 
from  the  railroads  for  every  one  of  these  -cars  that  run  over  their  lines. 
The  Bureau  of  Commerce  and  Labor,  in  a  report  issued  in  1905,  showed 
that  an  average  of  17.25  per  cent,  net  profits  were  realized  by  Armours 
from  their  cars  alone. 

One  Year's  Business  by  Swifts. 

An  idea  of  the  volume  of  business  done  by  the  Beef  Trust  may  be 
gained  from  the  annual  report  of  the  only  member  of  the  corporation 
that  issues  a  statement  of  finances.  Swift  &  Co.,  for  the  fiscal  year 
ending  January,  1909,  did  $240,000,000  worth  of  business.  The  largest 
Canadian  packing  house  does  a  business  of  about  $5,000,000  per  year. 
Put  both  concerns  on  a  free  market — would  it  be  a  fair  deal? 
It  Suits  Not  a  Commonwealth. 

Dressed  meats  and  meat  products  of  different  kinds  came  into  Can- 
ada from  the  United  States  last  year,  ending  March,  1911,  to  the  extent 
of  over  $3,000,000.  The  great  proiportion  of  these  imports  come  from 
the  Beef  Trust,  and  In  face  of  the  duties.  Reduce  the  tariff  on  packing 
house  products,  as  Reciprocity  proposes  to  do,  and  give  the  Beef  Trust 
free  access  to  our  natural  products,  and  you  simply  perpetuate  and  aid 
a  gross  evil  as  well  as  imperil  the  best  interests  of  Canada. 

It  was  Oliver  Cromwell,  the  Great  Protectoir  of  England,  who  said: 
"if  there  be  anyone  that  makes  many  pooT  to  make  a  few  rich,  that 
suits  not  a  commonwealth."  "The  Beef  Trust"  of  the  United  States  is 
such  an  one,  and  its  mark  on  the  Republic  South  of  us  is  sufficient  to 
show  that  any  cession  whatever  to  such  a  power  would  not  suit  the 
Commonwealth  of  Canada. 


